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MedAllies

Founded in 2001, MedAllies is an innovative, 
rapidly growing national health information 
service provider, and a leader in advancing 
the use of health information technology to 
connect providers in real time to improve 
patient care. 

With deep expertise in leveraging secure 
information exchange,  MedAllies enables 
providers to securely, accurately and instantly 
transfer and share vital patient information 
among clinicians.

MedAllies touches real people at the nexus of 
high tech and high touch, providing the most 
advanced nationwide digital pathway doctors 
and other providers need to provide the best 
care.

As one of the ONC Direct Reference 
Implementation vendors, MedAllies has 
provided Direct services since the Direct 
Project’s inception.  It operates a leading 
national Direct network and offers MedAllies 
Direct Solutions™, which provides a secure, 
scalable, standards-based way for participants 
to send authenticated, encrypted personal 
health information to providers, across the 
street or across the continent.

MedAllies Serves:
• Hospitals
• Integrated Delivery networks/health 

systems
• Physician practices
• Health care communities
• Trading partners
• Health IT vendors

 

Integrated Data. Innovative Technology.

Learn more about MedAllies here.

http://www.medallies.com/main.html


Vice
President,
Business
Development

Overview

Reporting to the CEO, the Vice President, Business Development leads the execution of the 
business development plan and new business and go to market strategy.

MedAllies seeks a Vice President, Business Development with excellent time management, 
communication, decision-making, human relations, and organizational skills.  

A successful candidate will be able to react to change productively and be a team player that can 
build long term value-based relationships.  He/she must thrive in a start-up work environment 
with multiple high-level priorities.



 Main Responsibilities

• Plans, researches and analyzes MedAllies’ objectives,
long-range planning, business opportunities and
business development activities, including mergers
and acquisitions.

• Creates and implements strategies to facilitate
company growth that include target markets, and
specific value propositions and differentiators.

• Identifies and develops strategic relationships with
channel partners and potential customers. Determines
the key decision makers and other critical team
members.

• Personally generates business opportunities through
prospecting and leveraging third party partners.

• Develops relationships with customers and
vendors that establish MedAllies as a preferred
vendor.  Executes aggressive strategies and plans to
successfully drive the product and maximize revenue.

• Identifies and analyzes clients’ underlying business
and sales issues in order to match the appropriate
solution/technology to the clients' requirements
and incorporates that into pitch decks and market
campaigns.

• Creates targeted business plans and strategies for
allocating resources, building a future business
development team and driving sales activities.

• Builds, monitors and orchestrates sales pipelines and
reporting processes to ensure continuous population
of short-and long-term opportunities.

• Uses competitive market intelligence in account
planning and sales activities to develop counter
strategies that will neutralize competitive influence on
the customer's buying decisions.

• Evaluates appropriate information to forecast the
return on future business transactions.

• Designs and determines terms of business agreements
and competitive pricing.



• Establishes and maintains relationships with industry
influencers and key strategic partners.

• Monitors and evaluates the activities and products of
the competition.

• Partners with other departments within MedAllies to
ensure alignment of company goals, as set by senior
management.

• Assists Finance in setting price structure.
• Develops and implements plans to improve and

expand the organization's strategic market position and
to achieve growth and financial profitability.

• Determines appropriate marketing efforts, messaging,
and campaign execution, including conferences,
webinars and knowledge-share events. Promotes
MedAllies in industry trade associations.

• Establishes and maintains a consistent corporate image
throughout all product lines, promotional materials,
and events.

• Stays abreast of industry technology and policies/
regulations/laws through continuous learning to ensure
industry and government policies/regulations/laws are
current.

• Has a proven set of industry relationships that can be
used to close net new business

• Has a proven track record around generating leads and
closing business, creating business development teams,
and leading a Business development culture across all
of MedAllies.

Responsibilities (Continued)



Qualifications

Required: 

• Bachelor's Degree in Sales or Marketing
• 7+ years of experience in healthcare product business development
• Demonstrated ability to network within the community and industry that will produce deals
• Strong experiences in prospecting and demonstrating software solutions
• Solid technical background with conversational knowledge of clinical terms



Fishkill,
NY

Relocation Information

MedAllies is located in the scenic 
Hudson Valley of NY,  just over an 
hour north of NYC.

The Hudson Valley includes Fishkill 
in Duchess County, and other towns 
and villages along the Hudson River, 
all rich in history and providing 
natural beauty, arts and culture, and 
outdoor recreation.

Residents enjoy great local 
restaurants, shopping, wineries, 
art galleries, theaters, and festivals. 
Outdoor activities include biking on 
one of three Rail Trails, fly fishing, 
and as well as golfing on one of 16 
championship courses.



Duchess County is 800 square miles filled with a variety 
of scenic, historical, and cultural landmarks. Weekends 
can be filled with walks over the Hudson River along 
the world’s longest elevated pedestrian bridge, wine 
tasting along the Duchess Wine Trail, shopping or 
visiting historical estates. The Culinary Institute of 
America also provides exceptional dining experiences 
and instruction.

Hudson Valley state parks provide year-round outdoor 
activities including hiking, kayaking, fishing, PGA 
golfing, rock climbing, skiing, and white water rafting.

Five highly regarded colleges and universities, 
including Vassar College and Marist College, offer  
opportunities to visit art exhibits, lectures, and sporting 
events.

"One of the Top 20 Must-See 
Destinations in the World."                                                                                           

 - National Geographic Traveler



Fast Facts

1.5
Hours from NYC

70
Miles of trails

23K+
Population 

30+
Campgrounds



Beacon - A little city that is quickly becoming 
highly desirable for families due to the 
expanding housing market and growth in local 
businesses. Beacon has a creative community, 
great restaurants with local hiking available 
at Mt. Beacon.  Manhattan is easily accessible 
via an express train.

Rhinebeck - A family-friendly village with 
highly state ranked schools, Rhinebeck 
offers a small town feel. Housing tends to be 
expensive in highly sought after Colonials 
and Victorian-style homes.

Millerton - Named one of America’s “10 
coolest small towns,” by Budget Traveler 
Magazine, Millerton has a unique location at 
the intersection of two major roads. The town 
consists of scenic farmland and a thriving 
Main Street filled with shops and restaurants.

Resources: 

30 Things You Need to Know About the 
Hudson Valley

Hudson Valley Fact Sheet

Duchess County Chamber of Commerce

Other Communities:

https://www.huffpost.com/entry/the-hudson-valley_b_5548819
https://www.huffpost.com/entry/the-hudson-valley_b_5548819
https://www.iloveny.com/articles/post/hudson-valley-fact-sheet/
https://www.iloveny.com/articles/post/hudson-valley-fact-sheet/
https://www.dcrcoc.org/


Procedure for
Candidacy
Interested candidates should apply online at 
kirbypartners.com. 

This position offers a competitive salary with
competitive benefits.  

Final candidates should expect two interviews 
with Kirby Partners recruiters (including a video 
conference interview).  You may be asked to 
complete an Executive Profile and submit references 
to be considered for presentation to the search 
committee. 

All inquiries will be treated in confidence.

Contact: 
Bryan Kirby
407.788.7302
bskirby@kirbypartners.com

Kirby Partners is a leading executive search firm specializing exclusively 
in healthcare and cybersecurity. We leverage our 31 years of experience to 
efficiently place leaders at top organizations.

Kirby Partners does not discriminate based on race, color, ethnicity, national origin, sex, pregnancy, sexual orientation, gender identity, religion, 
disability, age, genetic information, veteran status, marital status, and/or political affiliation in its programs, activities, or employment. The material 
presented in this position specification should be relied on for informational purposes only. This material has been copied, compiled, or quoted in 
part from client documents and personal interviews and is believed to be reliable. While every effort has been made to ensure the accuracy of this 
information, the original source documents and factual situations govern.

mailto:mailto:bskirby%40kirbypartners.com?subject=

